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Financial and Technology Executive 
Operational Excellence | SaaS Expertise | Fiscal Discipline 

 

Versatile, high-energy executive who leads teams to operational and financial performance 
improvement. Deep financial acumen, extensive operations experience, and technical knowledge used to 
identify, evaluate, select, and execute strategies that achieve value-building goals. Growth-focused and 
visionary financial specialist and technologist offering extensive experience delivering customer 
engagement strategies within competitive environments. Thinks strategically and implements high-level 
planning. In command of an ever-changing array of tools that constantly push the envelope of 
innovation; well-versed in the art and science of current management approaches that drive the 
successful execution of initiatives and drastically improve ROI. 
 

Enterprise-Wide Market Risk Management - Real-time, multi-asset class portfolio risk 
management knowledge. Identifies and measures risk across multiple sectors: equities, 
treasuries, commodities and futures markets, so that it can  be managed and/or mitigated while 
minimizing the trade-off on returns. 

 

SaaS Client/Server Software Design - Designed and built an SaaS, Client/Server application 
around an enterprise-wide data base, utilizing Real Time Prices and Trades and incorporating 
Stress-Testing and Value-at-Risk procedures. Featured heat maps and alerts to locate and alert 
users to risk breaches; real-time profit and loss monitoring; ‘What-if’ trade capability to mitigate 
risk; and, automatic risk report generation and email/text alerts. 

 

Operations - Wrote and modified the mathematical models used in proprietary software 
program and across the entire industry. Coordinated with developers on design and 
implementation. Provided ongoing training, motivation and orientation to technical analysts to 
ensure timely and competent support to our customers. 
 
 

PROFESSIONAL EXPERIENCE 
 

 
Prime Analytics LLC - Chicago, IL          1994 - 2019 
EXECUTIVE MANAGING DIRECTOR & FOUNDER 
Started and built a profitable software company in the financial industry with 30 employees, a $3.5 
million payroll, between 200 - 300 customers, and over $6.5 million in recurring annual revenue.  
Directly responsible for over 75% of revenue and growth. Focus was quantitative analysis and portfolio 
risk management. Leveraged expertise in discounted cash flow modeling, CAPM and WACC discounting, 
using Value-at-Risk statistical tools, financial stress-testing, and causal Bayesian nets.  
 

Directed day-to-day operations; wrote and modified mathematical models used in analysis, coordinated 
with developers on design and implementation of entire software stack. Acquired, trained and mentored 
technical analyst team on industry requirements, customer needs, and relevant conceptual nuances. 
Implemented 20 different option-valuation models and designed and incorporated diverse "Skew" 
methods to deal with non-normality of return. 
 

 Developed ProOpticus, a software product - targeting derivative securities markets - that serves 
the valuation, execution and risk management needs of market-makers, floor brokers, hedge 
funds, and futures clearing merchants (FCM). Acquired and retained customers like Goldman 
Sachs, Wells Fargo, Bank of New York and Macquarie Bank. ProOpticus became a premier 
product in the industry and consistently earned $6.5 Million year-over-year. 
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Prime Analytics (cont’d) 
 

 Collaborated with Risk Managers the largest and most well-known banks and clearing firms to 
identify relevant risk concepts, bringing them to light and opening them up to analysis under 
ever-changing market conditions. 

 

 Offered an “off-the-shelf” product in an industry driven by proprietary valuation models and 
software applications. Achieved 40% market share in the fixed income options market. 

 

 Developed a set of models and features that enabled the trader-user to build in assumptions 
regarding the driving risk factors, to better value and risk targeted securities. Product become 
the industry standard and won over premier market making groups on the Chicago exchanges. 

 

 With industry confronted by the inevitable transition from open outcry trading to electronic 
trading systems, devised a platform that allowed customers to successfully participate in the 
electronic marketplace. 
 

 Remained profitable and relevant through the 2007-2008 housing crisis by accurately 
predicting future trends and transitioning to an SaaS model where the client server application 
could be moved to an independent environment.  

 
 

EDUCATION 
 

 
Master of Arts, Economics                  University of Arizona             Tucson, AZ
 Bachelor of Science, Business Administration, Economics         University of Arizona              Tucson, AZ
  
 

CORE COMPETENCIES 
 

 
Risk Management - Product Development – Valuation - Project Management – Equities 

Income Statements, Balance Sheets, Cash Flow Statements - Bayesian Probability Forecasting 
Commodities - Futures Markets - Data Management & Analysis - Predictive Analytics (AI) 

Treasuries - Data Interpretation - Statistical Inference - Portfolio Management - RDBMS - SQL 
 


